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KUWAIT: The IPO market in the GCC saw
muted activity in 2015, after the break-
away year witnessed in 2014, as trends
exhibited during the year were similar to
post crisis activity observed between
2009-13. Total number of IPOs/listings in
the region fell by approximately 65 per-
cent y-o-y to 6 issuances from 17 deals
witnessed in 2014. After almost equaling
the pre-crisis highs of capital issuances
via IPOs in 2014 ($10.89 billion), total
capital raised during 2015 plunged by 86
percent y-o-y to $ 1.48  billion.  

Corporates looking to enter the mar-
ket remained cautious during the year, as
the significant drop in oil prices that tran-
spired during 2015, coupled with geopo-
litical concerns and global economic
uncertainty weighed heavily on IPO
issuances and equity markets. KSA
remained the most active IPO market in
the GCC in 2015, as it saw 4 out of the
region’s 6 IPO deals listed on its
exchange.  

Globally as well, IPO trends receded in
2015, albeit at a slower pace compared
to the GCC, as the number of IPO
issuances fell by 2 percent to 1218 deals,
while capital raised declined by 25 per-
cent to  $ 195.5  billion, as per EY. The
Asia Pacific region reportedly dominated
IPO activity globally in 2015 with 55 per-
cent of the deals, despite the freeze of
Chinese exchanges on IPOs for a period
of time during the year.  

Barring already announced IPOs in the
GCC for 2016, the year forward is likely to
push issuers with ambitions of listing to
put their plans on hold, until market con-
ditions improve and aforementioned
concerns considerably alleviate.  

Regional IPO activity in the GCC came
to a standstill in the back-half of 2015, as
no listings were observed during H2-
2015, barring the listing of Al-Andalus
Real Estate Company in Saudi Arabia dur-
ing December-15, which closed by the
end of the year. The stock is up for listing
during the first week of 2016. Post 2014,
activity slowed down in Q1-15, but
picked up pace in Q2-15, as bulk of the
capital issuances (five out of six listings)
were recorded during the quarter.  

Though H2-15 was affected by the lull

of business activity during Eid & summer
holidays, the slowdown in listings was
mostly ascribed to the negative senti-
ment prevalent in the market from falling
oil prices, growing geopolitical concerns
and broader economic uncertainty. As a
result, the number of deals in 2015 even
dipped lower than activity observed dur-
ing 2011-13 (9 listings average). The high
level of capital acquired through the pri-
mary market in 2014 was boosted by the
listing of National Commercial Bank
(NCB) of KSA which amounted to approx-
imately  $ 6  billion. Nevertheless, capital
issuances dropped by over 69 percent y-
o-y in 2015, even after excluding  NCB’s
IPO.  In terms of industries which
achieved the highest number of IPOs, the
Industrial Manufacturing sector achieved
two issuances during 2015; and
remained the prominent sector behind
Financial services in terms of issuances
during the past 15 years. On the other
hand, after a year dominated by Financial
Services (in 2014), the Transportation
sector raised the largest amount of capi-
tal at approximately  $752 million, from
the IPO of Saudi Ground Services
Company.   

GCC IPOs 
After witnessing broad based partici-

pation from all GCC states in the IPO mar-
ket in 2014, 2015 saw only KSA, Kuwait
and Oman take the primary market
route. The IPO market in Kuwait which
had dried up significantly since 2008, in
the aftermath of the global financial
slowdown, saw its first significant listing
since then, as Mezzan Holding - the food
and beverage major, raised  $ 228 Mn
through its primary listing on the KSE. In
Oman, Power & Utilities player -Phoenix
Power Company raised approximately  $
146 million through its IPO.  

KSA continued to remain the domi-
nant player in the region’s primary capital
markets, notching up over  $ 1 billion
through capital issuances and securing
over half of the deals witnessed in the
GCC. Furthermore, apart from Saudi
Ground Services Company, TASI further
listed Saudi Company for Hardware ( $
134 million) and Middle East Paper Co ( $
120 million) on the exchange during the
year.  The IPO space in the GCC for 2016 is
likely to witness a slow start, as corpo-
rates would remain cautious about capi-
tal raising through primary markets and
would look to gauge market appetite for
their issuances.  More corporates are like-
ly to push their issuances to the back-half
of 2016 or the outer years,  until risk
appetite returns to primary markets and

uncertainties revolving around oil price,
headwinds in the form of geopolitical
risks and global economic growth con-
cerns, mainly China  dissipate. Upcoming
IPOs in the region for the coming year
would include Middle East Health Care
Co. from KSA, as the company will offer
30 percent of its shares (27.6 million
shares) through in its initial share sale.  

All IPOs listed in the GCC during 2015
remained oversubscribed, with Phoenix
Power Company from Oman receiving
the maximum response from investors,
as the issue was oversubscribed by 15
times. Saudi Company for Hardware from
KSA received significant positive
response as well, as the issue was over-
subscribed by over 6 times, followed by
Saudi Ground Services Company from
KSA which saw its IPO being oversub-
scribed by 3.4 times. 

Global IPOs 
Globally, despite falling short of the

standout year achieved in 2014, IPOs in
2015 were in line with the 10-year annual
global median of 1,241 deals raising  $
176.1 billion, according to the EY based
on data collected until early Dec-15. The
global IPO market for the year reportedly
reflected mixed trends across regions as
compared to 2014, largely ascribed to

the greater range of financing options
available to corporates and the volatile
environment prevalent in equity markets.
The Asia-Pacific region was the only
region to improve on its IPO activity in
2015 as compared to 2014, with 673
deals raising  $ 90.2  billion, up 20 per-
cent and 8 percent y-o-y.  

The EMEIA region which includes
Middle East and India came in second
both in terms of IPO deal numbers and
proceeds. Nevertheless capital raised was
down 10 percent y-o-y, at  $ 67.1  billion,
while the number of deals fell 5 percent y-
o-y to 346 IPOs. US IPOs witnessed a chal-
lenging year in 2015, as the number of
technology IPOs diminished, reportedly
due to the marked rise in the availability
of private capital. IPO deal numbers were
down 41 percent from 2014 at 173 deals,
and capital raised through primary issues
were down 65 percent to  $ 33.3  billion.  

Over 2001-15, Financial Services con-
tinued to remain the most active indus-
try in the GCC at the IPO market with 66
deals. Industrial Manufacturing followed
with 26 capital issuances followed by Oil
& Gas (26) ad Real Estate (16).  Cautious
optimism is expected to prevail in 2016,
as volatility, electoral uncertainty and the
impact of geopolitical shocks are expect-
ed to have significant impact on the IPO
market in 2016. 

Of the five names that were listed on
GCC exchanges during 2015, three
names closed the year in the green. This
resulted in an average performance of
c.20 percent for stocks listed during
2015. Mezzan Holding, which was wit-
nessed its listing in Jun-15 led the way as
its share price ended the year by gaining
over 56 percent, as against –10 percent
for the KSE weighted index during the
same period. Saudi Company for
Hardware   (KSA) and Phoenix Power
Company (Oman) followed with gains of
over 42 percent and 31 percent for the
year respectively. Middle East Paper Co.
(KSA) and  Saudi Ground Services Co.
(KSA) lost ground post listing, driven by
the overall negative performance from
the TASI index, as the listings ended the
year lower by over 20 percent and 9 per-
cent respectively. 

Gulf IPO market remained muted in 2015

LONDON: Lower energy costs kept a lid on infla-
tion across the 19-country eurozone economy in
December, official figures showed yesterday, in a
development that could buoy consumers but frus-
trate policymakers at the European Central Bank
eager to see more substantial price rises.

In an initial estimate, the European Union’s sta-
tistics agency found that annual consumer  price
inflation held steady at 0.2 percent. The rate was
positive for a third month but was below market
expectations for an increase to 0.3 percent and far
short of the European Central Bank’s target of just
under 2 percent.

Energy prices are the main cause for the sub-
dued inflation, though their 5.9 percent drop in
December was the smallest decline since July.
That’s because price levels are compared with a
year earlier and much of the fall in oil prices
occurred before then. Analysts say oil prices may

weigh on inflation even less in the next few
months, helping the overall inflation rate to rise.
Timo del Carpio, European economist at RBC
Capital Markets, thinks inflation could rise to 0.8
percent in January but conceded that “global
political and economic uncertainties” could cause
further volatility in oil prices.

Beyond the impact of energy prices, inflation
remains subdued in an economy that is struggling
to gain momentum - at least compared with the
United States. 

The core inflation rate, which strips out the
volatile items of food, energy, alcohol and tobacco,
remained at a low 0.9 percent in the year to
December, with high unemployment across much
of the eurozone keeping wage increases in check.
Low inflation is the main reason why the ECB has
embarked on a series of stimulus measures over the
past year. The worry is that low inflation becomes

entrenched and turns negative as it has done at
times over the past couple of years. Deflation can
weigh on economic activity if consumers and busi-
nesses anticipate future price declines. The ECB is
clearly worried about that prospect. Last month, it
extended its government bond-buying program
and cut a key interest rate further into negative terri-
tory, measures it hopes will generate more econom-
ic growth and help get inflation back to target.
Analysts think the ECB may have to do more this
year, especially if global economic headwinds hin-
der the eurozone. Recent jitters over the state of the
Chinese economy, the world’s number 2, are one
major reason for concern.

“We still think that the ECB was too timid in
December and see it being forced to up the pace
of its asset purchases before too long, perhaps in
the second quarter,” said Jennifer McKeown, senior
European economist at Capital Economics. — AP

Eurozone inflation holds 
steady at low rate of 0.2%
Frustrated ECB eager to see more price rises

PHILADELPHIA: A worker works on the new Comcast Innovation and Technology
Center under construction, in Philadelphia. The Commerce Department reports on
US construction spending in November on Monday. —AP 

WASHINGTON: Leading business
groups, often at odds with President
Barack Obama, are looking to give
momentum to one of his priorities
before he leaves office: approval of a
trade pact linking 12 nations along the
Pacific Rim that make up 40 percent of
the world economy.

The Business Roundtable, made up of
chief executive officers from large US
companies, will endorse the Trans-Pacific
Partnership agreement yesterday. A
trade group representing manufacturers
did the same Monday.

Their influence could make support-
ers in Congress more eager to take the
agreement up in an election year. Senate
Majority Leader Mitch McConnell recent-
ly urged Obama to hold off on sending
the agreement to Congress before the
elections, warning that it didn’t have the
votes. John Engler, president of the
Business Roundtable, and a former
Republican governor of Michigan, said
his organization is hoping Congress will
approve the pact before it heads home
for its August recess.

“The hope is to send the signal now
that we’re getting pretty comfortable
with the agreement and let’s get ready to
give it serious consideration,” Engler told
The Associated Press.

The trade agreement took more than
five years to stitch together. Participating
nations would reduce or eliminate thou-
sands of tariffs that apply to foreign-
made goods. The agreement also rolls
back regulatory requirements, such as
the need to establish an office in a partic-
ular country or partner with a local enti-
ty, in order to access their markets.

Several presidential candidates in
both parties as well as members of
Congress have panned the Trans-Pacific
Partnership since agreement on the
deal’s terms was announced in October.
Donald Trump said it’s a “terrible deal.”
Democrat Hillary Clinton said “it didn’t
meet my standards.”

That’s led to questions about whether
Congress would pass the trade pact,
even though lawmakers just last year
passed legislation designed to speed

TPP’s passage without the threat of
amendments or filibuster. Support from
business groups could ease some law-
makers’ concerns about the political
environment.

Regulations
The trade group representing manu-

facturers came out with its endorsement
Monday. The group’s president and CEO,
Jay Timmons, said that without the
agreement, the United States would be
ceding economic leadership to other
global powers, letting them set the rules
of economic engagement in the region.

The group has frequently clashed with
the Obama administration over new
environmental regulations and recently
sued to stop stricter limits on smog-caus-
ing pollution.

Labor unions have come out over-
whelmingly against the trade agreement,
saying it will drive wages down, and it’s
clear that for Obama to get a legacy-set-
ting victory, he’ll have to rely on the
Republican party to push the legislation
to victory. Engler said he’s confident that
the pact would end up getting more
votes than the fast-track legislation that
passed last year. He said not all members
of the Business Roundtable supported
TPP, but there was broad consensus.

“We cannot have a robust economy if
the goal is to make things here and sell it
to ourselves,” Engler said.

The White House said it welcomed the
endorsements and that it showed that
companies big and small feel the agree-
ment is vital to their ability to compete
globally.

“We look forward to working with
Congress to ratify this agreement as soon
as possible, so that these job creators can
begin to take advantage of the 18,000
tax cuts within the agreement and sup-
port more higher-paying American jobs,”
said White House spokeswoman Brandi
Hoffine.

The 12 nations in the Trans-Pacific
Partnership: Australia, Brunei, Canada,
Chile, Japan, Chile, Malaysia, Mexico,
New Zealand, Singapore, Vietnam,
United States. —AP

CLECKHEATON: Eric Simpson, the owner of a furni-
ture recycling firm in northern England, once believed
in the European Union. Now he’s unsure how to vote in
a referendum on Britain’s future in the bloc, reflecting
growing doubts among the business community.

Leaving the world’s biggest economic area, the
market for almost half Britain’s exports, may sound like
business folly.  And yet small company bosses like 55-
year-old Simpson - and even executives of some larger
firms - are divided over the vote on EU membership
that Prime Minister David Cameron has promised. Four
decades ago Britons voted decisively to stay in the
European “common market”, the precursor of the mod-
ern EU which has become a major economic and polit-
ical force as well as a trading bloc. But sitting in the
showroom of his Over2Hills business in the Yorkshire
town of Cleckheaton, Simpson says Europe has
changed for the worse since the last referendum in
1975.

“As a younger man, I thought the EU was good,”
said Simpson, whose company collects office furniture
and sells on refurbished pieces and raw materials.
“Some of the old views to help people trade and to
help people work within Europe are good, but the EU’s
got a long way from its original values,” he said. “I am
completely undecided.”

Simpson was too young to vote in 1975 when busi-
ness bosses mobilised a powerful campaign, casting
membership as a way to save the country then known
as “the sick man of Europe” by joining Germany and
France, whose economies had overtaken Britain’s since
World War II.

Today economic growth in Britain is a percentage
point faster than in France or Germany, and business is
less united on the benefits of staying in the EU - impor-
tant differences that could influence voters as they try
to work out whether leaving would hurt their wallets.

Cameron, who is trying to negotiate more
favourable EU membership terms for Britain, has
promised to call the referendum before the end of
2017 but it could be held a soon as June this year.

Public opinion polls show the gap between the
pro- and anti-membership camps is narrow, with a sig-
nificant number of voters undecided.

BUSINESS DIVIDED
Chief executives of major British corporations

believe “Brexit” - a British exit from the EU - is the
biggest political threat to the economy. But other busi-
ness owners are more sceptical, saying EU-imposed

rules are burdensome and costly.
Support has dwindled even among bigger compa-

nies over the past six months, according to a quarterly
survey conducted by business consultancy Deloitte.
The poll of chief financial officers at firms in the FTSE
350 stock index and other large privately-owned com-
panies showed 62 percent backed Britain’s continued
membership of the EU in the final quarter of last year.

This was sharply down from 74 percent in the sec-
ond quarter of 2015, with a growing number of execu-
tives saying they wanted to see the results of
Cameron’s renegotiation before deciding.

Outright opposition is much stronger among more
modestly-sized firms. A survey conducted last year by
the Federation of Small Businesses showed 41 percent
of respondents backed leaving the EU, not far behind
the 47 percent who wanted to stay, with regulations
from Brussels one of the main gripes. Surrounded by
colourful refurbished tables and chairs ready for sale,
Simpson said he had become ambivalent to the EU
partly due to the ever-growing amount of “red tape”,
believing the burden on his business would be light-
ened were Britain to leave the EU.

“We’re asked to fill in questionnaire after question-
naire about how much we pay people, how much
waste we produce and the questionnaires just get

longer and longer and longer,” said Simpson, whose
firm employs just 23 people. He put the cost of adher-
ing to rules and regulations at up to 30,000 pounds
($44,200) a year, equivalent to around 10 percent of
the firm’s annual profit.

“INTO THE UNKNOWN”
Two of Simpson’s senior staff are surer of their

views, but still reflect the divided business community.
Sales manager Jo Green is likely to back leaving the EU.
“Britain was a leader and now we’re just a follower,”
said 46-year-old Green, whose parents live in Norway -
a country outside the EU but which has the sort of
trade agreements with the bloc that supporters of
Brexit say Britain could also negotiate.

“(Europe) holds us back in moving forward in our
industries, having to comply with their rules and regu-
lations,” she added.

But Logistics Manager Kirsty Wilson told Reuters
that her “gut instinct” was to remain in the EU. “If it isn’t
that broken, why do you go into the unknown?” she
asked. 

Avoiding uncertainty is, broadly, the chief argu-
ment of the main business lobby, the Confederation of
British Industry, as well as of the boss of the pro-mem-
bership campaign. — Reuters

For some British business owners, 
EU membership is losing its appeal

TORONTO: People walk the TSX sign in Toronto on Monday. — AP

US business group hopes to 
boost trade pact momentum


