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Mubarak Al-Shammari, 36, said the work they do is hard, and
that many customers do not like them. “We may seem annoying,
but our work benefits everybody,” he said. “The car showrooms
in Rai are the best place where you can find people coming to
buy new cars, and in return they want to sell their old cars. Here
we offer them a price to buy their old car and it’s their choice
whether to sell or not. Moreover, any person coming to a car
showroom to buy a new car will need cash quickly to pay the
advance for the new car,” he reasoned.

Whether you are an expatriate or a citizen, Shammari and his
colleagues claim to complete the required paperwork at a good
price. “Most companies will make you go through a lot of
processes, but we get things done smoothly and quickly. After
we buy the car, we fix it and put it up for auction at the ‘haraj’
used car market,” he explained.

“In the past, the work was easy and very convenient. Now
people are very hesitant about dealing with us, although we buy
their cars at a price that suits both of us. The market was very
good, but unfortunately today, technology has imposed itself on
us. Most people turn to websites and search for cars that meet
their specifications, value, color and everything else. The web-
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Catching the attention of customers is tough in many businesses, but the work is even harder if one has to stand all day long streetside, waiting for
prospective clients and forcing them to pay attention. This is the work of the “shretiyah” (one who bargains). These ‘shretiyah’ men wait at the entrance
of car showrooms in Rai to give you a deal you can’t refuse in exchange for your used car. Kuwait Times interviewed a shretiyah to learn more about

the work of these bargainers. 


