
Key Hyundai arm
aims to muscle 
into EV market 
SEOUL: As Tesla Inc accelerates the shift to elec-
tric cars, Hyundai Motor’s loyal suppliers have
increasingly turned to “outsiders” for parts - but
now the South Korean carmaker’s own supply
company, Mobis, is plunging into the game.
Hyundai Mobis is in talks with two global
automakers to supply electrified parts, its execu-
tive told Reuters, as it hopes to boost volume and
lower prices.

The move is a direct response to companies
such as Volkswagen and Tesla muscling in with
suppliers with whom Hyundai had worked for
decades. “We were not able to supply to other
companies because we were busy with keeping up
with Hyundai’s growth. Now this has changed,”
said Ahn Byung-ki, senior vice president of electric
powertrain business at Hyundai Mobis.

“If we increase outside sales, overall prices will
drop. This will benefit everyone - us, global com-
panies and Hyundai,” said Ahn, who previously
developed eco-friendly cars at Hyundai Motor.
Hyundai Mobis, in which Hyundai Motor Group
chairman Chung Mong-koo is the biggest individ-
ual shareholder, gets more than 90 percent of its
revenue from the mothership. Ahn said reducing
electric vehicle (EV) costs is key to competing with
cheaper gasoline cars without subsidies, especially
as Chinese rivals undercut Hyundai, and Tesla
accelerates the industry’s shift to EVs. He said
Mobis hoped to win orders from a couple of global
automakers as early as this year, marking its first
deal to supply electrified powertrains, although it
has supplied other parts of EVs or gasoline cars to
Fiat-Chrysler and others.

Hyundai suppliers can leverage Hyundai’s long-
time experience with developing eco-friendly cars,
he said, which puts them ahead of European peers
who have focused on diesel. Hyundai Motor and its
affiliate Kia Motors ranked third in global battery
electric vehicle sales last year, behind Tesla and
Renault-Nissan, according to researcher LMC
Automotive. Hyundai Motor Group’s heir and de
facto leader, Euisun Chung, recently said Hyundai
is aiming to have more than 10 percent of EV glob-
al market share in 2025.

Logistics affiliate Hyundai Glovis Co Ltd,
which counts Euisun Chung as its biggest share-
holder, has also expanded customers from
Hyundai to Tesla and Volkswagen to transport
vehicles across continents.

Seeking survival
Like many of Korea’s family-owned conglomer-

ates, or chaebol, Hyundai Group is deeply invested
in vertical integration, with affiliates making key
parts and even steel. Family members, aides and
others close to the company founded key suppliers.
After years of breakneck growth, however,
Hyundai-Kia’s production volume began trending
down in 2016, hitting suppliers and moving them to
rely less on Hyundai.

“As growth slowed, Hyundai told suppliers to
survive on their own,” said Lee Hang-koo, senior
researcher at Korea Institute for Industrial
Economics & Trade. Hyundai supplier Hanon
Systems, which supplies parts to Tesla Model 3 and
Volkswagen’s ID3, generates more than half of its
revenue from non-Hyundai customers. —Reuters
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BEIJING: Top Chinese and US negotiators spoke on
the phone yesterday and agreed to “push forward”
their phase one economic deal, amid soaring ten-
sions between the two sides on several fronts.

The US and China signed the accord in January,
bringing a partial truce in their lingering trade war
and obliging Beijing to import an additional $200
billion in American products over two years, ranging
from cars and machinery to oil and farm products.

But the COVID-19 pandemic has put pressure
on the agreement and China’s purchases of those
goods have been lagging.
The two countries con-
firmed the talks in sepa-
rate statements.

Washington said the
parties “addressed steps
that China has taken to
effectuate structural
changes called for by the
agreement”. Those
changes, it said, would
“ensure greater protection
for intellectual property
rights, remove impediments to American companies
in the areas of financial services and agriculture, and
eliminate forced technology transfer”.

It added that both sides “see progress and are
committed to taking the steps necessary to ensure
the success of the agreement”. Beijing’s statement
said a “constructive dialogue” between the two sides
had “agreed to create conditions and atmosphere to
continue to push forward the implementation of
phase one of the China-US economic and trade
agreement”. The phase one deal called for officials
to hold a “check-in” every six months.

Mounting tensions
But US President Donald Trump in recent weeks

has stepped up his rhetoric against China ahead of
what is expected to be a tough re-election fight,
raising questions about the deal’s fate as well as the
possibility of a phase two agreement. Tensions
between the two countries have risen over a host of
issues including blame for the coronavirus pandem-
ic and China’s policies in Xinjiang and Hong Kong.

And confirmation of the call came as TikTok-
owned by Chinese parent company Bytedance-filed

a lawsuit challenging the
US government’s crack-
down on the popular
video app, which
Washington accuses of
being a national security
threat. The Trump admin-
istration has given
ByteDance a deadline to
divest TikTok before the
app is banned in the
United States, arguing
TikTok could be used by

China to track the locations of federal employees,
build dossiers on people for blackmail, and conduct
corporate espionage.

The company says it has never provided any US
user data to the Chinese government, and Beijing
has blasted Trump’s crackdown as political. The
optimistic note sounded from the trade call comes
ahead of a five-day trip to Europe by Chinese for-
eign minister Wang Yi, a visit likely to include dis-
cussions on China’s role in 5G network construction
and Chinese telecom giant Huawei.

Wang Yi criticized the US Monday in thinly-

veiled comments about “political manipulation” at a
meeting in Beijing with the Hungarian foreign minis-
ter-the first European minister to visit China since
the coronavirus outbreak began.

Earlier this month US Secretary of State Mike
Pompeo undertook a five-day visit to central

Europe with a campaign urging nations to shun
Huawei. 

The Chinese tech firm is considered a threat by
Washington and has become a pivotal issue in the
geopolitical standoff between Beijing and
Washington.  —AFP

China, US to ‘push forward’ phase one deal
Washington, Beijing hold trade talks amid rising tensions
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Emirates, Etihad 
ask crew to take 
more unpaid leave
DUBAI: Middle East airlines Emirates and Etihad
Airways have again asked cabin crew to take volun-
tary unpaid leave as they try to manage the impact
from the COVID-19 pandemic, according to internal
memos and sources famil iar  with the matter.
Aviation has been one of the worst-hit industries
during the pandemic and Emirates and Etihad of the
United Arab Emirates have cut thousands of jobs,
sources have said.

In an internal memo, Emirates crew are told they

can take unpaid leave for between one and three
months from Sept 1 to Nov 30 owing to expected
staffing requirements. Emirates, which in July asked
pilots and crew to take four months of unpaid leave,
also laid off some crew last week, two sources said,
continuing a redundancy process that began in July.

An airline spokeswoman confirmed that unpaid
leave had been offered but she declined to say how
many crew had accepted. The spokeswoman did not
address the layoffs. In an Etihad internal memo, staff
were told that the airline has more crew than needed
and that many are not being rostered on flights, which
is not sustainable for the business.

Crew can take between 10 days to six months of
unpaid leave from Sept. 16, the email said.

Etihad, which in March asked crew to take unpaid
leave, did not immediately respond to an emailed
request for comment. Emirates and Etihad have been

resuming passenger services gradually since June
after grounding flights in March. Etihad reported a
$758 million core operating loss in the first half of the
year. Emirates’ first half ends Sept. 30. —Reuters

BEIJING: Buildings reflected in a glass panel at the top of the Beijing Olympic Tower in Beijing
yesterday. Top Chinese and US negotiators spoke on the phone yesterday and agreed to “push
forward” their phase one economic deal, amid soaring tensions between the two sides on sever-
al fronts. —AFP

An Etihad plane stands parked at a gate at JFK
International Airport in New York. —Reuters

Tech war chronicles: 
How a Valley chip 
pioneer landed in China     
SAN FRANCISCO: As the United States steps up its
campaign to block China from acquiring key technologi-
cal know-how, the winding journey of a pioneering
Silicon Valley computer chip firm is showing just how
tough a task that can be. Co-founded over 35 years ago
by Stanford University professor John Hennessy, who is
currently the Chairman of Alphabet Inc, MIPS Computer
Systems Inc had developed a new approach to chip
architectures that remains in wide use.

In late 2018 and 2019, as the US-China tech trade war
was in full swing, the core technology of MIPS was
licensed to a Shanghai-based firm, CIP United Co Ltd,
via a complex series of transactions involving companies
in the Cayman Islands and Samoa.

Today, CIP controls full MIPS licensing rights for all
new and existing customers in China, Hong Kong and
Macau, as well as the ability to develop new derivative
technologies based on the MIPS architecture, according
to four people with knowledge of the situation. “A license
for all of mainland China has already been sold, lock
stock and barrel,” one of the people said. The deal was
worth $60 million. The details of the MIPS licensing deal
and the transactions that preceded it - revealed in US
bankruptcy proceedings involving MIPS’ parent compa-
ny, Wave Computing Inc, and interviews with nearly two
dozen people - offer a rare glimpse into how foreign
firms were able to gain access to one strategically
important American technology.

CIP United declined to comment about the MIPS
licensing deal. Wave, through a public relations firm, said
the company and its law firms believe its new manage-
ment team “is confident the company has complied and is
compliant with” rules on export, import and foreign

investments regarding the MIPS licensing deal. A 2019
CIP investor presentation, seen by Reuters, shows how
the company was intent on using MIPS to help China
catch up to the United States in advanced semiconductor
technology, which is critical for everything from smart-
phones to sophisticated weaponry.

The MIPS license promises to provide “core technol-
ogy” that will help China “implement the ambitious goal
of Made in China 2025,” the presentation stated, refer-
ring to a government program to achieve self-sufficiency
in strategic industries. The United States has often cited
the 2025 program as the reason for national security
measures aimed at stopping China from accessing US
technology. A June 2018 document from the White
House Office of Trade and Manufacturing Policy, states:
“In policy documents such as Made in China 2025, China
has articulated the target list of technology sectors it
seeks to dominate. Much of recent Chinese investment
behavior appears consistent with this target list.”

Increasingly mindful that it has triggered US back-
lash, Beijing began to downplay Made in China 2025,
Reuters reported in 2018. Since Washington tightened
restrictions on direct Chinese investments into US tech
startups in late 2018, licensing agreements and offshore
entities have become a popular avenue for technology
transfer, according to Silicon Valley venture capitalists,
lawyers, and tech startup CEOs interviewed by Reuters.
That was also the case with MIPS.

The Committee on Foreign Investment in the United
States (CFIUS), a US interagency panel led by the
Treasury Department, reviews proposed transactions to
ensure they do not harm national security. But licensing
deals are not typically subject to CFIUS review and con-
sidered legal as long as they aren’t designed to skirt reg-
ulations and comply with US export control laws, which
regulate the shipment of strategically sensitive goods.

“China is using joint ventures or licensing agreements
to transfer technology to China rather than work long-
term with a US partner, and it will be important to exam-
ine those agreements more carefully to keep company

technology onshore,” said Michael Brown, a veteran tech
executive who now heads an innovation unit at the US
Department of Defense. CFIUS didn’t reply to request
for comment on this issue, or on any specifics related to
the MIPS technology transfer.

Hennessy told Reuters he sold all his MIPS related
shares by 2005 and was not aware of the details of
licensing deals in China.

Complex deals
Wave filed for Chapter 11 bankruptcy protection in late

April after it was forced to return $40 million to an
investor as a funding deal related to the acquisition of
MIPS went sour, according to court documents. The
agreement with CIP in China, however, remains in place,
with numerous Chinese companies - including telecoms
giant Huawei Technologies Co Ltd - licensing the MIPS
technology from CIP, according to a former CIP engineer.
Huawei has faced US accusations of pilfering tech secrets
and using its own gear to help the Chinese government’s
spy network. Huawei has denied these allegations. Huawei
confirmed to Reuters that it is a royalty paying customer,
but declined to elaborate further. —Reuters

Norway enters
recession as 
Q2 GDP falls 
OSLO: Norway’s gross domestic product contracted
in the second quarter at the fastest pace ever record-
ed as efforts to contain the coronavirus plunged the
economy into a deep recession, data from the national
statistics office (SSB) showed yesterday.

The mainland economy, which excludes oil and gas
production, shrank by 6.3 percent in the April-June
period from the preceding three months, lagging a
forecast of minus 6.1 percent in a Reuters poll of

economists. “The decline in the Norwegian economy
in the second quarter was the deepest ever recorded,”
SSB said in a statement. “Quarterly national accounts
are available back to 1978.”

It was Norway’s second consecutive quarterly fall
in GDP, with revised data for the January-March peri-
od showing a drop of 2.2 percent, Statistics Norway
said, worse than the 2.1 percent drop initially reported.
Still, European Union outsider Norway fared compar-
atively better than the eurozone, where GDP declined
by 12.1 percent in the second quarter. It was weaker
than neighboring Finland, however, which contracted
by 3.2 percent, but did better than Sweden’s 8.6 per-
cent decline.

In Germany, Europe’s leading economy, GDP
shrank by a record 9.7 percent in the April-June
quarter.

The Norwegian crown strengthened slightly
against the euro to trade at 10.59 by 0705 GMT from
10.60 just ahead of the 0600 GMT data release.
Invoking emergency powers, the government on
March 12 closed a wide range of public and private
institutions, imposing the Nordic nation’s strongest-
ever peacetime restrictions on civilians in order to
stop the COVID-19 pandemic.

Restrictions have gradually been lifted, however,
allowing a partial rebound, monthly data showed, with
the economy growing by 3.7 percent in June from
May, lagging expectations of 3.9 percent growth in
the Reuters poll. “We continue to believe that it will
take time for the economy to reach back up to pre-
crisis levels; at least, it will take time to restore full
capacity utilization,” Handelsbanken Capital Markets
wrote in a note to clients.  —Reuters


