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Zeina Package 
offers variety 
of rewards 
KUWAIT: National
Bank of Kuwait (NBK)
is keen to reward its
customers from all
segments. In this con-
text, the bank is offer-
ing a KD 10 gift vouch-
er to new Zeina
Package Customers, in
cooperation with
FairyHub.

According to the
offer valid for one year from the launching
time, new Zeina Package Customers can
redeem the gift vouchers in purchases from
all FairyHub apps.

Zeina Package is tailored to young cus-
tomers from birth until below 13 years of age,
providing children with the basic tools they
need to learn about saving and banking
through a package including a bank account,
debit card, and a variety of services and activi-
ties that aim to familiarize children with the
basics of saving and how to manage their
financial affairs.

On this occasion, Monira Al Kharafi
Marketing Segment Officer from Consumer
Banking Group at National Bank of Kuwait
said: “We are keen to reward our customers
with prizes that meet their needs. This offer
comes as part of the package of outstanding
draws and prizes that offered to Zeina Package
Customers all year round.”

Zeina Package gives access to a variety of
rewards and activities, through which we seek
to instill the saving culture in children, and pro-
vide an exquisite banking experience that suits
their ages. It also provides a unique opportuni-
ty for parents to plan for the future of their
children,” she continued.

Al Kharafi added:”We seek to organize vari-
ous activities that suit the needs of our chil-
dren, despite the prevailing exceptional cir-
cumstances. We also promise our customers
more distinguished activities as life returns to
normal.”

Zeina Package offers an array of special
services and rewards, as customers get free
NBK Zeina Debit Card, choose from an inter-
est-bearing Savings Account or an interest-
free Trust Account, as well as participating in
special activities and events for Zeina Package
Customers throughout the year, and various
discounts when shopping with NBK Zeina
Debit Card.

Parents can open Zeina account for their
children by visiting one of NBK branches or
through the website nbk.com.

KUWAIT: Kamco Invest, a regional non-banking
financial powerhouse with one of the largest
AUMs in the region, announced the launch of its
new ‘Kamco Invest App’, an innovative and
dynamic platform that aims to transform the digital
investment journey through a user-friendly inter-
face for Kamco Invest clients and those interested
in investing. Consisting of several development
phases, the Kamco Invest App comes as an added
step under the Company’s digitization plan, which
holds a vision to attain a leading role in the digital
investment services and solutions landscape for its
valued clients.

Currently launched in its first phase, the App
focuses on providing a wealth of tailored services
for registered App users. These include access to
iktatib.com - the online subscription platform con-
necting investors with the latest equity offerings
and debt issuances managed by Kamco Invest, dis-
playing Kamco Invest’s latest research reports and
managed funds data, as well as additional options
for existing clients.

Sana Al-Hadlaq, Senior Executive Director of
Wealth Management said, “The App is in line with
our strategy to continue enhancing our client’s
experience to cope with their expectations and
leverage on digitization and its positive effect on the
financial industry.”  She added, “Opening an
account with Kamco Invest, updating client infor-
mation, requesting portfolio statements, and receiv-
ing updates on investments have never been easier,
thanks to the features the App offers its users. By
redesigning and redefining the client experience, we
aim to blend accessibility with innovation by open-
ing the doors to a world of investment opportunities
through its flagship platform.”

With the Kamco Invest App, users can now take
the first step to opening an account with Kamco
Invest through the intelligent client onboarding
service at anytime from anywhere, and at their
convenience. Required documents can be
uploaded using the featured in-app scanning tech-
nology, with several identity verification methods
for optimal security. 

One critical point to consider is that the Kamco
Invest App is not only designed for existing clients,
but also individuals interested in learning more
about some of the Company’s latest updates and
investment opportunities through iktatib.com, sub-
ject to user or client eligibility. Upon completing the
quick registration process, users will be able to
track the performance of the Company’s managed
funds with access to monthly factsheets, discover
and read comprehensive coverage on regional mar-

kets, sectors, and asset classes, or use the built-in
investment calculator to set their target investment
objectives.  

Jarrah Al-Naser, Senior Vice President of Core
Markets and Strategic Projects at Kamco Invest,
said, “We are proud to launch the ‘Kamco Invest
App’, which marks one of the core aspects of our
digitization journey. Our primary goal during the
first development phase was to ensure that we built
a strong backend and infrastructure that is capable
of seamlessly operating the full features of the App
in the upcoming phases. The App currently offers a
wide range of features, including the ability to sub-
scribe to upcoming investment opportunities that
are open to both corporate and individual investors,
subject to classification eligibility.”

He concluded, “This is the first stage in our digi-
tization strategy and is offered to both iOS and
Android users. The following phases will provide
users with interactive access to clients’ portfolios
and online subscription in funds and other invest-
ment opportunities.” 

6 ways APIs enhance 
organizational 
cyber defences
By Andrew William, 
Cybersecurity expert at Mimecast

The COVID-19 pandemic has accelerated the
adoption of digital technologies across indus-
tries and regions. While lockdowns have

largely been lifted in the Middle East region,
employees have adopted a hybrid working model
where they switch between home and the office.
Maintaining business productivity therefore remains
a top priority and is essential to an organization’s
success.

Cloud-based email platforms have seen a dramat-
ic rise in adoption: Microsoft 365 alone now counts
a quarter of a billion monthly active users. Online
collaboration tools such as Slack and Zoom have
seen huge increases in user numbers, with 96% of
UAE respondents using them according to
Mimecast’s State of Email Security 2021 report. With
it has come a corresponding increase in the volume
of data - including sensitive company information -
exchanged over these platforms.

Add to this the escalation of cybercrime and the
growing volume of targeted and untargeted attack
types launched by the global cybercrime industry,
and organizations have never had a more challeng-
ing time with protecting their systems and users and
keeping their data safe. Cybercriminals have pivoted
their attack strategies to target these cloud services
and remote employees.

In the face of the growing volume and sophistica-
tion of cyber attacks, organizations may be tempted
to implement more and more security products and
solutions - one study found that the average enter-
prise now has 75 security solutions in its mix. 

While adding technologies to an organization’s
infrastructure is easy, getting them to work together

is not. Managing so many
products can also be
immensely challenging and
require skills that are not
always readily available.
The growing shift to the
cloud, however, could hold
the promise of simpler but
more effective cyber securi-
ty by enabling organizations
to rethink how security and
related controls are implemented, integrated and
automated. However, this can bring in additional
complexities with the multi-cloud environments
organzsations have in place today, and the differing
controls each cloud platform provides.

A key to effective security integration in a cloud-
enabled environment is the adoption of Application
Programming Interfaces (APIs). APIs help to auto-
mate data integration and exchange across multiple
security tools, such as those used for Security
Information and Event Management (SIEM),
Security Orchestration, Automation and Response
(SOAR), endpoint security, and IT Service
Management System (ITSM) solutions. 

In combination with an integrated security strate-
gy, APIs can dramatically improve the effectiveness
of security infrastructure and provide consolidated
management capabilities, both of which play a cen-
tral role in securing hybrid working environments
that rely on digitalisation.

A security strategy that integrates APIs as part of
the broader security mix can deliver several benefits,
including:

1. Gain visibility into the entire security
ecosystem

Threat intelligence is shared and centralized, giv-
ing you greater insight into your entire security
ecosystem that results in faster and more efficient
threat prevention, detection, investigation and
response.

2. Automate repetitive tasks
No organization wants to waste their people’s

productivity on slow, repetitive or manual threat
detection and response tasks, such as combing

through endless product reports for potential
threats. Automating these processes via open API
integrations can not only improve the efficiency of
IT security teams, but also enhance the efficacy of
the security tools themselves.

3. Streamline infrastructure
Integrating security tools helps organizations

consolidate infrastructure management, which
reduces complexity and frees IT security teams to
focus on strategic initiatives, such as threat preven-
tion, detection and response.

4. Expedite threat detection and response
Many open API platforms can generate reports

on your comprehensive security ecosystem in min-
utes, drastically reducing the time it takes for securi-
ty professionals to make important decisions about
potential threats compared to the one-tool-at-a-
time approach.

5.Defend against multi-vector attacks
APIs give organizations the cross-tool visibility

required to detect and defend against multi-vector
attacks, where cybercriminals are attacking multiple
points of entry. Without this threat intelligence inte-
gration, data is so compartmentalized within each
tool that organizations may not be aware of an
attack of this nature until it’s too late.

6. Build a customized cyber resilient strategy
With security integration and APIs, organizations

can leverage the collective power of the best solu-
tions from a variety of vendors to build a cyber
defence programme that matches their specific risk
environment.  Some might argue that it’s easier to
rely on one vendor for all your security needs, than
to worry about integrating multiple solutions. But if
you buy a bundle of solutions, you’re not necessarily
buying the best of a specific solution. They’re also
often acquired and not integrated, which defeats the
purpose of using one multi-product vendor.

Cyber resilience strategies that integrate open
APIs can help enable best-of-breed security, and
help reduce the burden on overstretched IT security
teams while maximizing the ROI of IT security
spend. More importantly, it enables organizations to
more effectively manage the new, cloud-based,
remote work-enabled, enterprise IT landscape.
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Kamco Invest accelerates digitization
journey by launching new flagship App
Al-Hadlaq: The App is in line with our strategy to continue enhancing our client’s experience

Monira Al Kharafi 

KUWAIT: Burgan Bank announced
yesterday the names of the daily draw
winners of its Yawmi account draw,
each taking home a cash-prize of KD
5,000.

The lucky winners are: 
1. Aliah Bint Saleh Sehaimi
2. Mamoun Abdoulah Hasan
3. Salem Hajji Abdullah Alfarhan
4. Jawad Naser Ali Mohammad
5. Sayed Reza Mousawi
In addition to the daily draw,

Burgan Bank also offers a quarterly
draw with more chances to win higher
rewards, offering the chance to one
lucky customer to win KD 125,000
every three months. The Yawmi

Account offers daily and quarterly
draws, wherein the quarterly draw
requires customers to maintain a mini-
mum amount of KD 500 in their
account for two months prior to the
draw date. Additionally, every KD 10
in the account will entitle customers to
one chance of winning. If the account
balance is KD 500 and above, the
account holder will be qualified for
both the quarterly and daily draws.
Burgan Bank encourages everyone to
open a Yawmi account and/or
increase their deposit to maximize
their chances of becoming a winner.
The higher the level of the deposit, the
higher the likelihood to win. 

KIB participates in 
UAB’s Cyber Security 
in Banking webinar
KUWAIT: In accordance with the Bank’s expansive efforts
to remain ahead of the curve in the area of cyber security,
the Information Security, Privacy and Anti-Fraud
Department at Kuwait International Bank (KIB), took part in
the “Cyber Security in Banking” webinar, a two-day regional
virtual event organized by the Union of Arab Banks (UAB). 

The cyber security webinar tackled crucial topics such
as cyber security and cyber resiliency, providing banking
professionals from across the region with the practical
knowledge required to effectively create a cyber security
program for their respective organizations. The two-day
webinar was also attended by finance professionals and
cyber security experts from financial institutions from all
around the Arab world.

“Cyber security is a fundamental part in the complex tap-
estry that is modern-day banking, and at KIB, we continu-
ously strive to remain efficient and effective when it comes to

all matters of security, privacy and
data confidentiality. Thus, we com-
mend and support the Union’s efforts
in actively supporting banks in the
region and providing a platform to
disseminate practical knowledge and
best practice expertise to achieve the
sector’s cyber security goals,” said
Basil Al-Suwaidan, General Manager
of the Information Security, Privacy
and Anti-Fraud Department at KIB.

Al-Suwaidan further stressed the
importance of banks keeping up with the tremendous pace
of change and development in the field of digital banking,
especially when it comes to matters of security.  “It is evident
that we are living in a fast-paced digital world where a great
deal of our banking functions take place online and in virtual
spaces. To ensure the optimal safety of customers, it is
imperative to continuously learn and adapt to the latest tech-
niques in cyber security and fintech to keep our banks and
customers safe,” he added.

It serves to note that KIB has long had a strategic part-
nership with the UAB and currently serves as a Diamond
Sponsor for all of the Union’s agenda of events and initiatives
for the year 2021.

Basil Al-Suwaidan
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Volkswagen to stop 
selling combustion 
engines in Europe 
BERLIN:  Volkswagen said yesterday it
plans to stop producing cars with internal
combustion engines in Europe for its epony-
mous flagship brand between 2033 and 2035,
as the Germany auto giant accelerates its
drive towards electric vehicles.

Carmakers around the world have started
setting timetables to phase out combustion
engines in the face of increasingly strict anti-
pollution standards put in place to fight cli-
mate change, with Volkswagen’s electric push
also following lingering reputational harm
from the “dieselgate” scandal.

Klaus Zellmer, board member for sales and
marketing at Volkswagen’s passenger cars
brand, told the Bavarian newspaper
Muenchner Merkur that “we will make our

entire fleet CO2 neutral by 2050 at the lat-
est”. “In Europe, we will leave the combustion
engine vehicle market between 2033 and
2035,” he said in a interview published online
yesterday. He added that the change will take
place “a little later in the United States and
China. In South America and Africa, due to
the lack of political framework conditions and
infrastructure, it will take a little longer.”
Volkswagen’s flagship brand had already said
in March it was aiming for electric vehicles to
account for 70 percent of its European sales
by 2030.

Zellmer said that “as a mass-market manu-
facturer, VW has to adapt to different speeds
of transformation in different regions”. “Our
competitors who sell vehicles mainly in
Europe, for example, will certainly have to
face a far less complex transformation.” Audi,
a subsidiary of Volkswagen, announced last
week it would launch only fully electric vehi-
cles from 2026 and halt manufacturing cars
with internal combustion engines by 2033.
Sweden’s Volvo has said it plans to sell only
electric models from 2030. —AFP


